
VITAL
Keep conversations and

connections going. Make
plenty of calls and send

followup emails.

EMAIL & MOBILE

USEFUL
Create and send out useful
information in PDF to your
client base.  Show them
that you are still active and
in business. 

CASE STUDIES
AND ARTICLES

FREQUENCY
Use your 3 or 4 social media

channels a few times each
week.  Keep your ideas and

comments out online.

SOCIAL MEDIA

ACCESS
Database, documentation,
marketing material, and
property details should all
be cloud based now.

CLOUD STORAGE
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HOME BASED COMMERCIAL REAL ESTATE TOOLS 

WORKING FROM HOME IN COMMERCIAL REAL  ESTATE
Sign up and join us! 

Visit www.commercial-realestate-training.com
email us at info@commercial-realestate-training.com
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