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Listing Presentation and
Negotiation Checklist

Checklist for Agents designed by John Highman

https://commercial-realestate-training.com

‘This is a checklist approach for listing commercial investment property for
sale or lease. It will help you cover all the key issues and show your
professionalism as an agent. Consider the issues and topics and write in your
strategies before connecting to the client at the presentation.’

— John Highman

Date of Compilation: ............ooiiiiiiininn
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2 Local area
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4 Easy Acceptance
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IMPORTANT INFORMATION

This information is prepared as general training for commercial real estate practitioners
worldwide. No part of this material may be regarded or relied upon as legal or specific
advice for individual situations. Although all care has been taken in the preparation of this
material, recipients must not alter their position or refrain from doing so in reliance upon
this material and are urged to seek independent legal advice concerning the matters
traversed in this material and are urged to undertake further studies into legislation and
practices that apply in their location.

© Copyright Commercial Real Estate Online 2023 — All Rights Reserved

Visit our website at: http://commercial-realestate-training.com

Contact us at: support@commercial-realestate-training.com

© Copyright Commercial Real Estate Online 2023 All Rights Reserved https://commercial-realestate-training.com



https://commercial-realestate-training.com/
http://commercial-realestate-training.com/
mailto:support@commercial-realestate-training.com

